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Abstract 

People living in poverty, like everyone else, need a diverse range of financial services to run 

their businesses, build assets, smooth consumption, and manage risks. But the institutions 

which provide these services can’t include the poor due to various other reasons. Through 

various programmes and interventions in policies, Govt. tries to help them for their basic 

needs to get fulfilled. In the past experience, it has been found that the attempts from the side 

of the Govt. could not reach them effectively. Since their earnings are so small that they need 

to spend what they earn and live for today. When they need money they lend from the money 

lenders or pawn brokers at an exorbitant interest rate and they may keep this burden of 

repayment throughout their life also. They can’t access any formal institutions since most of 

them don’t have collateral for the credit they receive. In that context, microfinance can work 

for the financial needs of poor. Microfinance offers poor people access to basic financial 

services such as loans, savings, money transfer services and micro insurance. Microfinance 

institutions offer a helping hand there. They lend at a lower interest rate compared to other 

informal credit market without taking any collateral. Microfinance in the form of Self-Help 

Groups (SHGs) are considered important delivery channels for providing group loans under 

various poverty alleviation programmes by the government and for spreading various 

awareness programmes by the non-governmental bodies such as NGOs. In India, the National 

Bank for Agriculture and Rural Development (NABARD) piloted a microfinance programme 

in the mid-eighties using self-help groups to alleviate rural poverty. This initiative 

snowballed into a movement, and the government, non-governmental bodies, and 

microfinance institutions started using self-help groups for implementing various 

programmes for the poor. Microfinance is generally perceived as a rural phenomenon in 

India.  

This study attempts to examine the changes in the social and economic conditions of 

the members of the Self- Help Groups and to analyse the attitude of the members of SHGs 

towards economic impact, social impact and psychological impact of microfinancial activities 

of self-help groups on their members in an urban area – Bhubaneswar (BMC) city in Odisha.  

The study uses sample survey data of 160 women respondents belonging to self-help groups 

supported by the Bhubaneswar Municipal Corporation (BMC), NGOs, and non-affiliated 

self-help groups. It indicates that microfinancial activities of self-help groups in the urban 

milieu lead to desirable socioeconomic impact on members. Findings of this study may have 

implications for agents in the area of microfinance - the Government, the NGOs, 

microfinance institutions, banks, and members of the self-help groups. 

Key words- Self-Help Groups, Microfinance, Poverty, Social, economical and  psychological Impact. 
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Introduction 

People living in poverty, like everyone else, need a diverse range of financial services to run 

their businesses, build assets, smooth consumption, and manage risks. But the institutions 

which provide these services can’t include the poor due to various other reasons. Through 

various programmers and interventions in policies, Govt. tries to help them for their basic 

needs to get fulfilled. In the past experience, it has been found that the attempts from the side 

of the Govt. could not reach them effectively. Since their earnings are so small that they need 

to spend what they earn and live for today. When they need money they lend from the money 

lenders or pawn brokers at an exorbitant interest rate and they may keep this burden of 

repayment throughout their life also. They can’t access any formal institutions since most of 

them don’t have collateral for the credit they receive. In that context, microfinance can work 

for the financial needs of poor. Microfinance offers poor people access to basic financial 

services such as loans, savings, money transfer services and micro insurance. Microfinance 

institutions offer a helping hand there. They lend at a lower interest rate compared to other 

informal credit market without taking any collateral. Microfinance in the form of Self-Help 

Groups (SHGs) are considered important delivery channels for providing group loans under 

various poverty alleviation programmes by the government and for spreading various 

awareness programmes by the non-governmental bodies such as NGOs. In India, the National 

Bank for Agriculture and Rural Development (NABARD) piloted a microfinance programme 

in the mid-eighties using self-help groups to alleviate rural poverty. This initiative 

snowballed into a movement, and the government, non-governmental bodies, and 

microfinance institutions started using self-help groups for implementing various 

programmes for the poor. 

This study attempts to examine the changes in the social and economic conditions of 

the members of the Self- Help Groups and to analyse the attitude of the members of SHGs 

towards economic impact, social impact and psychological impact of microfinancial activities 

of self-help groups on their members in an urban area – Bhubaneswar (BMC) city in Odisha.  

The study uses sample survey data of 160 women respondents belonging to self-help groups 

supported by the Bhubaneswar Municipal Corporation (BMC), NGOs, and non-affiliated 

self-help groups. It indicates that microfinancial activities of self-help groups in the urban 

milieu lead to desirable socioeconomic impact on members. 

 Self Help Groups: Path Ways out of Poverty in India                                                      

The decade of nineties witnessed a growth of various people's organizations. The SHG 
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programme is a supportive, a formal solidarity institution, usually change-oriented mutual aid 

group that addresses a life problem or condition commonly shared by all members. Its 

purpose may be personal or social change or both. Significance of social movement is power 

to the people, which has born out of the realisation that society's traditional arrangements for 

solving their problems are inadequate. The Self-help refers to provision of aid to self and it 

emphasizes self-determination, self-reliance, self-production and self-empowerment by 

mobilizing internal resources of persons, the group or the community. In traditional rural and 

urban societies, self help takes various forms. 

Self-help groups (SHGs) play today a major role in poverty alleviation in rural India. 

A growing number of poor people (mostly women) in various parts of India are members of 

SHGs and actively engage in savings (in actual term Thrift) and credit (S/C), as well as in 

other activities (income generation, natural resources management, literacy, child care and 

nutrition, etc.). The S/C focus in the SHG is the most prominent element and offers a chance 

to create some control over capital. The SHG system has proven to be very relevant and 

effective in offering women the possibility to break gradually away from exploitation and 

isolation. Almost all major donor agencies support SHGs in India in one way or another and 

many success stories are available, describing how membership in a SHG changed the life of 

a particular individual or group for the better. Many NGOs are promoting the SHG 

mechanism and linking it to various other development interventions. Whereas there is ample 

evidence that the SHG approach is a very effective, efficient and relevant tool for organizing 

and empowering the poor, do arise with design, development and introduction of programmes 

to promote income-generating activities (IGAs) that will generate sufficient, sustainable and 

regular income. 

The approach towards poverty alleviation is based on the formation of self-help 

groups at the grass root level. This brings about the necessity for organizing them in a group 

by which they set the benefit of collective perception, collective decision-making and 

collective implementation of programme for common benefits. This organization holds the 

power and provides strength and acts as an anti dote to the helplessness of the poor. The 

group saving of self help groups serves a wide range of objectives other than immediate 

investment. The approach has evolved over the years in India as a tool in Poverty Alleviation. 

Meaning and Origin of Self-Help Groups 

It is a voluntarily formed group. The size of group members is 10-20. The groups are to be 

basically homogeneous in nature. They come together for addressing their common problem. 
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They are encouraged to save in a regular basis. The amount of saving is within the range of 

Rs.20-Rs.100 per month. They rotated this common pooled resource with 9 small rate of 

interest. Each group has a leader who is called as the president and secretary. They are 

usually maintaining records of transactions on a daily basis in a written format, and that is 

kept with the president or the secretary. The members get loans not only from the internal 

resources but also from mainstream banks, different governmental and non- governmental 

organizations. The amount thus generated will be invested in various economic activities like 

petty shops, poultry, dairy, fruit vending, flower vending, tailoring and bangle shops to better 

their socioeconomic life. 

The concept of SHG services is governed by the principle "by the women, of the 

women and for the women. The origin of SHG is from the brain child of Gramin Bank of 

Bangladesh, which was found by the economist, Prof Mohammed Yunus of Chittagong 

University in the year 1975. This was exclusively established for the poor. Self-Help is a 

small economically homogeneous and affinity group of poor which is voluntarily ready to 

contribute to a common fund to be lent to its members as per group decision, which  works 

for group's solidarity, awareness, social and economic empowerment in the way of 

democratic functioning. The Self-Help Group movement became a silent revolution within a 

short span in the rural credit delivery system in many parts of the world. It has been 

documented that nearly 153 developing countries including India, have taken this up on a 

large scale. In 1997, world micro credit summit at Washington converged the developed and 

the developing countries to tackle the serious problem of poverty by using micro credit as a 

tool to empower the poorest sections. A global movement has been launched to reach 100 

million of the world's poorest families by the year 2005. 

Objectives of Self-Help Groups 

The following are the main objectives of Self-Help Groups: 

 To help the poor women cultivate the savings habit and banking habit. 

 To build trust and confidence between the poor women and the bankers. 

  To develop group activity so that various welfare and developmental programmes 

can be implemented in a better way with the participation of these women's groups. 

  To achieve women and child welfare programme goals by actively involving these 

women's groups in universal immunization programme, small family norm and 

universal elementary education. 
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Characteristics of SHGs 

The following are the chief characteristic features of SHGs: 

1. Small size 

2. Identical interest/social heritage/common occupation, homogeneity, affinity. 

3. Intimate knowledge of members' intrinsic strength, needs and problems. 

4. Flexible and responsive. 

5. Democratic in operations. 

6. Collective leadership, mutual discussions. 

7. Group solidarity, self-help, awareness of the need for social and economic 

development. 

Persons and institutions help in the Formation of SHGs 

Society for elimination of rural poverty (SEW), District rural development agency (DRDA), 

Indira kranti patham (IKP), Governmental, Non Govenunental organizations (NGO'S) social 

workers, Banks and NABARD play an important role in the formation of SHGs. 

Present Study  

The present study focuses on the impact of SHGs on the living style of the members in the 

slums of Bhubaneswar city. Odisha is one of the least urbanized states in India with only 

16.08 percentage of urban population in the year 2011. The growth rate of urban population 

in Odisha is 26.80 percentage in 2011.The total slum population in Odisha is 1560303 in 

2011 .Except Nayagarh all the other districts are identified of having slum population by the 

census of India. Odisha has 107 statutary towns,out of which 76 statuary towns have slum 

population.Bhubaneswar, the capital city is having the maximum no of slums. As per 2011 

survey by Bhubaneswar Municipality Corporation (BMC), there are 436 slums with 3,01,611 

populations in Bhubaneswar. The total approximate number of households is 80,665. The 

average number of households per slum is 507 where as the average population per slum is 

619. This scientific study analyzed the use of savings credit program and also to find out to 

what extent, the various needs of urban poor families living in slums in Bhubaneswar city are 

satisfied. It was done to compare the pre and post economic status of women and their 

households before and after becoming the members of self-help groups, promoted by 

Bhubaneswar Municipal Corporation under NULM schemes.  

Significance of the study 

The urban poor women in Bhubaneswar slums have been engaged in domestic works. They 

receive meager coolies with which they are able to meet both their ends meet every day. Due 
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to sickness or any kinds of emergency situation, if they do not go for works for a day or two, 

it is very difficult for them to survive, as their daily wages is cut off by the house owners. 

Secondly, for celebrating their family function, other festivals, important celebrations of 

various kinds and also to meet their emergency needs including medication, alternatively they 

have the habit of approaching money lenders even these days to borrow money for an 

exorbitant rate of interest; thirdly, suffering has been central theme of their lives. Adding fuel 

to the fire, more than half of the male earning members of the family in slums do come to 

their houses with fully drunk and involve in unnecessary quarrel and fight with their life 

partners and this prevents their children to study well in the evening or doing academic home 

works. Arrival of the male members of the family is always fearsome for the rest of the 

family members as something negative would occur due to heavy consumption of alcohol, 

thus resulting in conflict situation and no peace and unharmonious relationship in the family. 

But after being a member of the SHGs, the urban poor are being able to repay the debts and 

interest to money lenders with the money availed as a loan from self-help groups. The daily 

wages that they receive and also taking loan from the self-help groups are utilized for 

addressing their urgent situation and immediate family needs.  

Women groups have been formed primarily to avail their basic needs including money 

with the basic cooperation of each and every member of SHGs within the same communities. 

The second priority is to address as one family by the entire community for the development 

of their community. Apart from credit operation, the other ultimate purpose is to solve the 

problems for the issues that hinder the development of the community and also better lifestyle 

of the people. 

Objectives 

1.  To analyze the changes happening in the status of women after joining self-help 

groups. 

2. To study the status of women in pre and post loan period. 

3. To understand how women are given importance in their families after having joined 

self-help group members. 

Hypotheses 

Following hypotheses will be empirically tested: 

1.  Microcredit oriented SHGs are the appropriate alternative institutional arrangement 

for the poor and poverty alleviation.  
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2.  Self-help groups are an effective way of promoting socio-economic empowerment of 

poor women.  

3. The usefulness of SHG's is not up to the desired satisfaction level due to various 

socio-cultural factors. 

Methodology of the Study 

For this study, the primary data relating to socio-economic conditions of the Urban Poor was 

collected from the ward no. 22 of BMC. The ward is selected on the basis of highest number 

of SHGs are functioning here. Out of 80,665 households from 477 slums, ward no 22 

constitutes 3138 households. This constitutes 3.9% of the total slum households. This ward 

also comprises of 12,042 slum population which is 1.36 percentage of the total slum 

population. In this word the slums include from Jokalandi Cluster-1 to Jokalandi Cluster 12 

and the 13 no. slum is the Bhoi Sahi Shampur slum. This area is popularly known as 

Bharatpur Slum area of Bhubaneswar. Five percent sample was drawn from the total 

households of these 13 slums of ward no. 22. These samples were selected for both SHGs and 

NON-SHGs. A sample of  320 households i.e. 160 households for SHGs and 160 households 

for Non-SHGs have been randomly selected for the collection of primary data on the basis of 

the membership of SHGs in different groups. Besides these 320 household surveys Impact 

assessment studies of SHGs have been carried out for the 160 households which are the 

members of SHGs. In this way on 320 households plus 160 household samples would be 

consulted for the collection of primary data. 

This primary data was obtained from self-help group women to understand the socio-

economic status of women and their living condition of urban poor. Descriptive research 

design was used to explain status of women in pre and post SHGs period, decision making 

power, and social acceptance and above all, socio-economic living conditions of urban poor 

women after joining Self Help Groups. The secondary data was also obtained to supplement 

this research. Simple rates, ratios and percentage calculation are used in the analysis of the 

data. The analysis is being duly supported by tables, graphs and maps. Different cartographic 

techniques are also used here to analyze the data. 

Limitations of the Study 

The study confined with the urban poor only. Hence the results may not applicable to rural 

areas SHG members. From these 13 slums 160 households for SHGs have been randomly 

selected for the collection of primary data on the basis of the membership of SHGs in 

different groups. Besides household survey Impact assessment studies of SHGs have been 
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carried out for the households. The data was collected from those households who have 

participated in SHGs. The results obtained through this study may not be generalized to all 

slums as each slum differs in their socio-educational and economic status. The women who 

belong to self-help groups, doing domestic works are studied. The needs of these domestic 

workers are entirely different from other women in the city of Bhubaneswar. Therefore, the 

need pattern for micro-finance is varying than that of other women in the study areas and the 

results of it can be compared to others but it cannot be generalized. 

General Impact of SHGs on the Sample Households 

1. Age of SHG members 

 Most of the members who were surveyed are at the age of 20 to 40 and it comes around 

65%. At this age, most of the women have financial needs for health, education and for their 

children etc. At this time, the general trend is to get an own house.  Then the income other 

than the regular source is needed at this time to meet the demand.   

 

Table 1: Age Group of SHG Members 

Sl.No Age Group Percentage 

1 Less than 20 5.00 

2 21-30 30.00 

3 31-40 35.00 

4 41-50 20.00 

5 51-60 10.00 

 Total 100.00 

Source- Primary Data  

 

The above table shows that SHG members who are below 20 years of age and above 50 

years of age are very few. It is only 5% and 10% respectively. Members between the age 

group of 21-50 constitute 85% and they are playing greater active role in SHGs.  

 

2. Education 

 Most of the members are educated. 75% of them are literate and 25% are illiterate. 

Among the members 19% are primary, 22% are upper primary, 22% are secondary and 3% 0f 

them are higher secondary educated. This directly affects the effective participation in the 

group as well as their personal benefits.  
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Table 2: Educational Qualification of Respondents 

S.No.  Types of Education Percentage  

1 Illiterate 20 

2 Literate 08 

3 Primary 15 

4 Upper Primary (5-7) 20 

5 Secondary (8 -10) 32 

6 Higher Secondary 05 

 Total 100% 

                    Source- Primary Data 

 

Figure 1: Educational Qualification of Respondents 

 

 

From the above table and figure it is clearly depicts that the number of respondents is 

more for the upper primary and secondary groups. Very few go to higher secondary and none 

of are UGs & PGs.  

3.  Income & Expenditure 

  The number of earning members in the family shows that whether they are financially 

secured. But there are cases where children also work along with their parents, when the 

family can’t afford the education. So it can’t be concluded that more number of earning 

members is a positive signs. Here maximum, i.e., 56% has only one earning members, 26% 

has two earning members, 16% has three earning members and only 2% has four earning 

members. More earning members mean more income to their family. Women of this group 

are sometimes gives money to the group from their own income and can able to participate in 

SHGs and get the monetary benefits out of it. 
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Monthly income  

 The average monthly Income is Rs.8100. 46% of the surveyed households have the 

income between Rs.8000and Rs.11999. The women are taken to the main stream by the 

group meetings and then the awareness of the Govt. programmes and in turn a benefit for the 

family.  

 

Figure: 2 

Table 3: Monthly Income of the Members Before and After Joining Self Help Groups  

Sl.No. Monthly 

Income(Rs.) 

Before joining SHGs  

( %) 

After joining SHGs 

 ( %) 

1 Less than 3999 33 0 

2 4000-7999 42 42 

3 8000-11999 19 46 

4 12000 & above 6 12 

 Total 100% 100% 

Source- Primary Data 

 

Figure 3: Monthly Income of the Members Before and After Joining Self Help 
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Monthly Expenditure 

Above table and figure shows the changes in income of respondents before and after joining 

the SHGs. Before joining SHG the percentage of the responding members earning is higher 

in the lower income groups i.e. less that Rs.4000-7999 which constitutes 42%. But after 

joining SHGs the percentage is shifted to higher income groups, i.e Rs.8000-11999 which 

constitutes 46% of the total respondents. 

 

Table 4: Monthly Expenditure of the Members Before and After Joining Self Help 

Groups  

SL.NO. Monthly Expenditure 

(In Rs.) 

Before joining SHGs  

(In %) 

After joining SHGs 

(In %) 

1 Less than 3000 34 00 

2 3000-5999 42 29 

3 6000-9999 21 58 

4 10,000 & Above 03 13 

 Total 100% 100% 

Source- Primary Data 

 

Figure 4: Monthly Expenditure of the Members Before and After Joining Self Help   

Groups 

 

The above table and figure shows that, expenditure of the family members has 

increased due to positive change in their income after joining the SHGs. Not only the income 

has increased but also the expenditure has increased. 

0

10

20

30

40

50

60

Less than 
3000

3000-5999 6000-9999 10,000 & 
Above

Before joining SHGs

After joining SHGs

Expenditure in Rs.

%
o

f 
R

es
p

o
n

d
en

ts



Research Fronts, Vol. VIII , 2018                                                                                  ISSN: 2050-2653 

A Peer Reviewed Journal of  Multiple Sciences, Arts and Commerce 

--------------------------------------------------------------------------------------------------------------------------- 

 

89 
 

3.1 Average Income and Expenditure of the Members of Self Help Groups Before and 

After their Entry in SHGs. 

Income generally defined, is the money that is received as a result of the normal business 

activities of an individual or a business. Like-wise expenditure are future benefits. The term 

Income and Expenditure are related one and one properly utilise it. The table below  shows 

the average income and expenditure of the members of the self help group before and after 

their entry. 

Table 5: Average Income and Expenditure of the Members of Self Help Groups Before and 

After their Entry in SHGs. 

Category Before their 

entry into SHG 

(Rs.) 

After their entry 

into SHG (Rs.) 

Increase in 

Amount 

Increase in 

percentage 

Average Income 5214 8273 3059 59% 

Average 

Expenditure 

5756 7207 1415 25% 

Source: Computed by the Author 

 From the above table, it is observed that the average net income before they become 

the members of SHG is Rs. 5214 and after they become the members of SHG is Rs. 8273. 

The increase in their net income in rupees 3059 and in percentage is 59. The average 

expenditure before they become the member of SHG and after they become the member of 

SHG is Rs. 5756 and Rs. 7207 respectively. The increase in their expenditure in rupees 1415 

and in percentage is 25. So it is clearly observed that the income of the SHG members before 

joining in the SHG is less than that of the income of after joining in SHG. Another thing in 

the table no.5, it is observed that the average expenditure of the members is more than that of 

the average income before their entry into SHG. So they forced to lend money from their 

friends, relatives and mainly from the money lenders. But it is good to see the positive result 

i.e. the average expenditure is less than that of the average income after their entry into SHG. 

So now the members can able to have some surplus money in their house. The debt mode is 

now changed to a saving mode.  

The figure no.5 shows the average income and expenditure of the members of S H G before 

and after their entry into SHG. 

 

 

 

 

 

 

Figure 5: Average Income and Expenditure of the Members of Self Help Groups Before and 
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4. Family Savings 

Table 6: Family Savings of the Members Before and After Joining S H Gs 

SL.NO. Savings ( In Rs.) Before joining SHGs (In 

%) 

After joining SHGs (In %) 

1 No Savings 47 00 

2 Less than 500 30 26 

3 500-999 16 58 

4 1000-1499 06 11 

5 1500-1999 01 03 

6 2000 & Above 00 02 

 Total 100% 100% 

Source- Primary Data 

Figure 6:  Monthly Savings of the Members Before and After Joining S H Gs 

 

 In the above table no.6; 47% of respondents were not in the habit of savings before 
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5.  Reduce in Poverty Level 

62% of respondents admit that they are fulfilling their basic needs after joining SHGs. 

Before they are not in a condition to fulfill it. Now they are getting loans and borrowings 

easily than before.  

Table 7: Reduce in Poverty Level after Joining Self Help Groups 

Sl.no Reduce in Poverty Level Percentage 

1 To greater extent 62 

2 To some extent 24 

3 To low extent 14 

 Total 100% 

                   Source- Primary Data 

But still 14% of respondents have not satisfied and could not able to fulfill their basic 

needs due to large family size and low income. So poverty in their case has reduced to a 

lower extent. What they earn, it is only from hands to mouth. In this case savings or very 

little savings possible. 

 

Figure 7: Reduction of Poverty Level in (%) 
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women’s entry and participation in the workforce. Dependency upon men and consequently 

the poor socio-economic status of women have had the same impact, particularly as 

occupations have become professionalized over the decades. Women’s belongs from below 

poverty level (BPL), lack of access to higher education and opportunity had effectively 

exclude them from the practice of welpaid occupations. 

But in the present study, it has been found that, SHGs has served the cause of 

dependency of women on men members of the family and helped in women empowerment, 

socio-economic betterment of the urban poor women as a whole development of the family. 

Table 8: Maintenance level of the Family by women before and after joining Self Help 

Groups 

SL.NO. Maintenance level  in 

Rs. 

Before joining SHGs 

(In %) 

After joining SHGs (In 

%) 

1 Less than 2000 16 10 

2 2000-2099 24 21 

3 3000-3099 32 35 

4 4000-4099 17 20 

5 5000-5099 7 9 

6 6000 & Above 4 5 

 Total 100% 100% 

 

Source- Primary Data 

 

Figure 8: Graphical Representation of Maintenance level of the Family by women 

before and after joining Self Help Groups 
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In the above graph it is clearly seen that the women’s contribution to the house hold is 

lower before joining SHGs but after joining SHGs the contribution increases in higher 

income groups. 

7. Empowered socially 

93 percentages of respondents agreed that they can able to express their opinions freely 

both in groups and in their families but 7 percentages of respondents are not expressing their 

opinions because of their low level of educational qualification and ignorance. 91% of 

respondents moving independently after able to earn income after joining SHGs. 66% of 

respondents agreed that they play a vital role in decision making in their house. (Table: 9) 

Table 9: Percentage of Respondents Empowered socially 

Sl. No. Empowered socially Options Percent 

1 Expressing opinions freely Options Percent 

Yes 93 

No 7 

Total 100% 

2 Moving Independently Yes 91 

No 9 

Total 100% 

3 Role of decision making in family Options Percent 

Yes 66 

No 34 

 Source- Primary Data 

 

8. Impact on the attitudes of the members of the Self Help Groups 

 

8.1 Reasons for the formation of Group by the members of SHG 

 The reasons for the formation of Group by the members of SHG was analysed by 

taking into the following variables such as To enhance family’s income, Low rate of intrest, 

Poverty alleviation, For empowerment, To increase savings, To gain social status and To 

increase independency through Average rank analysis. Based on the consolidated opinion of 

the respondents the average rank was calculated and the final rank is affixed using the 

criterion “lesser the average rank, more is the priority” 
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Table 10: Reasons for the formation of Group by the members of SHG 

Sl. No Reasons Score Rank 

1 Low rate of interest 184 1 

2 Poverty alleviation 347 2 

3 To enhance family’s income 477 3 

4 For empowerment 683 4 

5 To increase savings 746 5 

6 To gain social status 950 6 

7 To increase independency 1093 7 

Source: Computed by the Author 

The Table: 10 shows that Low rate of interest on loan was the 1
st
 reason for the 

formation of Group. Poverty alleviation, to enhance family’s income, for empowerment, to 

increase savings, to gain social status, to increase independency is the following main reasons 

for the formation of Groups by the members of SHG. 

 Figure 9: Reasons for the formation of Group by the members of SHG 

 

 

8.2 Benefits obtained by the members of Self Help Group after their entry 

The benefits obtained by the members of Self Help Group after their entry has analsed 

by taking into the following variables such as Better access to credit facility, Increase income 

level, Provide regular income and better socio-economic status, Reduce stress, Improves the 

standard of living, Independency and self decision making habit, Enhance leadership quality 

and participated in Public Affairs through Average score analysis.  
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Table 11. Benefits obtained by the members of Self Help Groups after their entry 

Sl. No Benefits Score 

1 Better access to credit facility 1062 

2 Increase income level 970 

3 Provide regular income and better socio-economic status 814 

4 Reduce stress 569 

5 Improves the standard of living, 747 

6 Independency and self decision making habit 337 

7 Enhance leadership quality and participated in Public Affairs 176 

Source: Computed by the Author 

The Table: 11 show that better access to credit facility was the 1
st
 benefit obtained by 

the members of Self Help Groups after their entry. Increase income level, provide regular 

income and better socio-economic status, reduce stress, improves the standard of living, 

independency and self decision making habit, enhance leadership quality and participated in 

public affairs are the following benefits obtained by the members of Self Help Group after 

their entry. 

Figure 10: Benefits obtained by the members of Self Help Group after their entry 

 

 

Conclusion 

This study reveals that membership to SHGs helped women to become economically 

independent, self confident with improved prestige in the community. From our study it may 

be concluded that the economic activity of SHGs was successful. Thus the SHGs are able to 
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development and empowerment. The SHG members feel free to move with their groups and 

leaders. It leads them to participate on various social welfare activities with good to 

cooperation. While interacting with the respondents, it is noticed that some members are 

expecting the NGO to come up with more training sessions in income generating activities. 

All they need is a way to develop their skills and talents by participating in various training 

programs.  

It could be concluded that SHGs had a positive impact on society, and provided an 

informal source of finance, needed by the urban poor. 
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